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Prioritized segment Client base 

Warm lead

inbound

Cold lead

Medium lead

Our Unique Ecosystem: example

Permissions

Onboarding

Defining & 
categorizing 

Development 

Approached

Qualified Solution

Initial Sales Meeting 
Conducted

Scoped Offer Sent 

Offer Presented

Offer adjusted

Initial Sales Meeting 
Scheduled

Contract sent Won/Lost 

Prospected 
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